Résumé Writers’ Digest Topic Guide

Action Plan Marketing (Robert Middleton)

“Setting Yourself Up For Keeping in Touch” (Winter 2011)

“Create a Client Profile and Get Inside Your Prospects’ Heads” (Spring 2010)

“Getting the Most Out of a Professional Conference” (Summer 2009)

“Nine Key Marketing Lessons You Need to Learn If You Want a Consistent Flow of New Clients” (Fall 2008)

“Getting Off the Dime” (March/April 2008)

“Marketing Without Marketing” (November/December 2007)

Affiliate Marketing

“Additional Profit Opportunities” (March/April 2008)

“Never Lend (and Lose!) A Book Again — Plus, Make Money at the Same Time!” (September/October 2007)

Career Assessments/Career Testing

“Developing Rapport With Clients By Learning Your ‘D, I, S and Cs” (Spring 2011)

“The Strategies of Client/Career Branding: ‘Getting It Right Every Time’” (Fall 2009)

“Enhance Your Writing With Style Analysis” (Summer 2009)

“DISC: You Get to Write the Truth” (July/August 2008)

“A Fork in the Road: Communicating Career Direction” (May/June 2008)

Career Coaching

“Career Coaching Certification Program” (May/June 2008)

“Program Offers Opportunity to Help Clients ‘Get Hired Now!’” (September/October 2007)

“Overview of the ‘Get Hired Now!’ System” (September/October 2007)

Certification Programs

“Career Coaching Certification Program” (May/June 2008)

“Are You Certifiable? Comparing Résumé Writing Certifications” (November/December 2007)

Competitions/Awards

“Are You the Best Résumé Writer in the World?” (May/June 2008)

Employment Scams

“Help Your Clients Avoid Employment Scams” (Spring 2009)

Federal Résumé Writing

“The Art of Writing a KSA: Writing Effective Accomplishment Record (AR) Stories (Fall 2009)

From the Editor

“Social Media Strategies” (Spring 2011)

“Highly Distractable” (Winter 2011)

“The More Things Change” (Spring 2010)

“Using Conference Calls to Grow Your Résumé Writing Business” (Fall 2009)

“It’s About More Than Just the Résumé” (Summer 2009)

“A ‘Recession-Proof’ Industry (Spring 2009)

“Where Has the Continuing Education Gone?” (Fall 2008)

“Simple Strategies to Book Yourself Solid” (July/August 2008)

“It’s Time For Your Mid-Year Evaluation” (May/June 2008)

“Give Me Your Opinion (Please)” (March/April 2008)

“Behind the Numbers of the Industry Survey” (January/February 2008)

“Business Planning: Make 2008 Great!” (November/December 2007)

Industry Conferences

“Getting the Most Out of a Professional Conference” (Summer 2009)

“Where Has the Continuing Education Gone?” (Fall 2008)

“Survey Results: Résumé Writing Industry Conferences” (May/June 2008)

Innovations in the Careers Industry

“Hidden Job Market Secrets: Is an Executive Talent Agent the Right Solution?” (Spring 2009)

“Rock Your Network® Online: How to Use Online Social Networking To Grow Your Business — And Help Your Clients Get Hired Faster” (Fall 2008)

“Competency-Based Résumés” (November/December 2007)

“’Paper Bag’ Teaching Exercise: Understanding the Job Search Process” (November/December 2007)

Job Interview Strategies

“How to Coach Clients to Handle a Poor Interviewer” (Fall 2009)

“Market Intelligence for Interview Coaches: Top 10 Executive Interview Pet Peeves from Hiring Decision-Makers” (Fall 2009)

“Overview of the ‘Get Hired Now!’ System” (September/October 2007)

Keywords

“Knowing Just the Right Thing to Say: Using Keywords Correctly in Résumés” (September/October 2007)

“Top 30 Keywords Recruiters Use” (September/October 2007)

Marketing

“Local Business Marketing” (Spring 2011)

“Recession Survey Results” (Fall 2009)

From the Editor: “Using Conference Calls to Grow Your Résumé Writing Business” (Fall 2009)

“Generalist or Specialist? ‘To Niche or Not to Niche’ – That Is the Question (Spring 2010)

“From My Perspective: Comments, Considerations, Ideas, Innovations, Solutions, and Other Ramblings by Wendy Enelow” (Summer 2009)

“Owning the ‘All-Important’ Customer Relationship (Spring 2009)

“Marketing Your Résumé Writing Business” (Spring 2009)

“Rock Your Network® Online: How to Use Online Social Networking To Grow Your Business — And Help Your Clients Get Hired Faster” (Fall 2008)

“Turn a Good Customer Into a Loyal Customer in Just Six Steps” (Fall 2008)

“Effectively Marketing Your Résumé Writing Services in a Down Market” (July/August 2008)

“Simple Strategies to Book Yourself Solid” (July/August 2008)

“Template For Résumé Update: An E-mail Script to Send to Past Clients” (May/June 2008)

“Additional Profit Opportunities” (March/April 2008)

“Encourage Clients and Prospects to Update Their References” (March/April 2008)

Action Plan Marketing: “Getting Off the Dime” (March/April 2008)

“Speak — And Profit!” (November/December 2007)

“Get More Exposure — FREE — on Google” (September/October 2007)

“Never Lend (and Lose!) A Book Again — Plus, Make Money at the Same Time!” (September/October 2007)

Publicity/Public Relations

“Update Your Résumé Month” (July/August 2008)

Publicity Hound (Joan Stewart)

“Business Photos a Must If You Want Publicity” (Spring 2011)

“How to Use Twitter for Business & Publicity” (Fall 2009)

“On the Air: How to Create Valuable TV Coverage” (Spring 2009)

“The Incredible Shrinking Newsroom” (May/June 2008)

“Top 10 Tips for Free Publicity” (January/February 2008)

“Let Bloggers Create Publicity For You” (September/October 2007)

Recruiters

“Working With Recruiters” (Winter 2011)

Research

“Highlights: Mega Trends & Research” (Spring 2009)

“Survey Results: Résumé Writing Industry Conferences” (May/June 2008)

“Executive Job Search: Executives Don’t Mind Job Searching While Employed” (March/April 2008)

“Who Are Subcontractors? Survey Results Reveal Interesting Insights on Pricing, Client Management, Opportunities” (March/April 2008)

“Career Facts and Figures: Employment Dynamics and Growth Expectations (EDGE)” (November/December 2007)

“Career Facts and Figures: Women’s Equity Facts” (September/October 2007)

Résumé Writers’ Digest Industry Survey

“RWD Industry Survey Results (2010)” (Winter 2011)

“From My Perspective: Comments, Considerations, Ideas, Innovations, Solutions, and Other Ramblings by Wendy Enelow” (Summer 2009)

“Are You Charging Enough? 2008 Industry Survey Reveals Average Rates” (Spring 2009)

“Industry Survey Results” (January/February 2008)

From the Editor: “Behind the Numbers of the Industry Survey” (January/February 2008)

Résumé Writer’s University

“Developing Rapport With Clients By Learning Your ‘D, I, S and Cs” (Spring 2011)

“The Strategies of Client/Career Branding: ‘Getting It Right Every Time’” (Fall 2009)

“Enhance Your Writing With Style Analysis” (Summer 2009)

“Highlights: Mega Trends & Research” (Spring 2009)

“Résumé Writing is DISC Easy” (Fall 2008)

“DISC: You Get to Write the Truth” (July/August 2008)

“A Fork in the Road: Communicating Career Direction” (May/June 2008)

“Encourage Clients and Prospects to Update Their References” (March/April 2008)

“Explaining Résumé Tense” (January/February 2008)

“Position, Rate, and Elevate The Résumés You Write” (September/October 2007)

Résumé Writing Strategies

“A Cover Letter is Really Just a Good Sales Letter” (Fall 2009)

“The Art of Writing a KSA: Writing Effective Accomplishment Record (AR) Stories (Fall 2009)

“Putting All the Pieces Together: Tips for Writing More Effective Résumés” (Spring 2010)

“Speed Résumé Writing” (Spring 2010)

“When and Why to Write Short” (Spring 2010)

“Tips to Overcome Writer’s Block” (Spring 2010)

“Technique: Explaining Résumé Tense to Clients” (Spring 2010)

“A Perfect ‘10’: Better Questions Yield Better Résumés” (Summer 2009)

“Producing Error-Free Résumés for Clients” (Summer 2009)

“Enhance Your Writing With Style Analysis” (Summer 2009)

 “More Strategies to ‘Write Great Résumés Faster’” (Spring 2009)

“Résumé Writing is DISC Easy” (Fall 2008)

“DISC: You Get to Write the Truth” (July/August 2008)

“Digging Deep: How to Uncover Critical Accomplishments That Will Make Your Résumés Shine” (May/June 2008)

“Making the Shift from Templates to Branded Résumés” (March/April 2008)

Résumé Writer’s University: “Explaining Résumé Tense” (January/February 2008)

“Competency-Based Résumés” (November/December 2007)

“Knowing Just the Right Thing to Say: Using Keywords Correctly in Résumés” (September/October 2007)

“Position, Rate, and Elevate The Résumés You Write” (September/October 2007)

“Rate the Résumé Checklist” (September/October 2007)

Self-Improvement Strategies for Résumé Writers

New Year’s Resolutions (Fall 2008)

“Are You Certifiable? Comparing Résumé Writing Certifications” (November/December 2007)

“Business Planning: Make 2008 Great!” (November/December 2007)

Social Media

“Social Media Time Management Strategies for Résumé Writers” (Spring 2011)

“Ten Tips to Build Your Business and Your Network Using Social Media” (Spring 2011)

“Rock Your Network® Online: How to Use Online Social Networking To Grow Your Business — And Help Your Clients Get Hired Faster” (Fall 2008)

Strategic Alliances/Partnerships

“Working With Recruiters” (Winter 2011)

Subcontracting

“Who Are Subcontractors? Survey Results Reveal Interesting Insights on Pricing, Client Management, Opportunities” (March/April 2008)

“Making a Pitch To Subcontracting Firms” (January/February 2008)

“Business Planning: Make 2008 Great!” (November/December 2007)

Update Your Résumé Month/Update Your References Month

“Update Your Résumé Month” (July/August 2008)

 “Encourage Clients and Prospects to Update Their References” (March/April 2008)

